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Tips for Discussing
Hypnosis Fees

1. Start With the Right
Internal Frame

Some hypnotists make pricing harder
by entering the conversation
defensively, assuming the client is
already judging the number. Your fee
reflects your time, training, and process,
so present it neutrally and clients will
treat it that way too.

3. Transparency Quickly
Builds Trust

Clear pricing removes pressure because

clients aren't left guessing about hidden
costs later. Keep your fee structure simple,
share it early, and describe it consistently
online and in conversation so clients see
real structure.

5. Avoid Turning the
Moment Into a Pitch

The cleanest money talks feel like part of

the intake, not a separate performance,
and sounding like you're closing a deal
can push clients away. Aim for three
elements: clear pricing, clear process, and

clear space for the client to decide.

7. Let the Fee Reflect the
Practice You Want to Build

Your pricing is part of your positioning,
signaling how you see your work and
the client experience you create. When
you speak about fees with confidence
and clear language, clients decide
from trust rather than pressure.

2. Move From Price to Value

People rarely decide on price alone,

weighing trust and whether the outcome
feels worth it. Explain your process in
practical terms so the fee has context, like
"My fee for this process is X, and we start
with a full session focused on your goal.”

4. Stay Calm When
Someone Hesitates

A pause when a client hears your fee
doesn't mean your price is wrong, just that
they may need a moment to process. Stay
steady, skip the rushed discount, and ask
a clean question like "What would you like
to know about that?”

6. Practice the
Conversation Before
You Need It

Say your pricing out loud until it sounds

normal, and record yourself to catch filler
or a dropping tone. Write short answers to
common questions like "Do you offer
packages?”’ so you respond with ease

without sounding scripted.
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